lMpakTnyecknin mapketuHr N°1 (343). 2026

YAK / UDC 339.138
DOI: 10.24412/2071-3762-2026-1343-34-41

WHTErPUPOBAHHbIA NOAXOA K ONUCAHHUIO NOKYNATE/IbCKOro NOBEAEHUA

nPEACTABHTEnEﬁ I.IEJIEBOﬁ FPYMMbl. YacTtb 2. MoAHbIK HAGOP ACNEKTOB
An Integrated Approach to Describing the Purchasing Behavior of Representatives of the Target Group.
Part 2. The Full Set of Aspects

3axyckuH Ceprev Bukroposuu,

K.T.H., 3aMecTuTensb reHepansHoro aupektopa OOO Arentcrso «Komnac Pucepu»; Mockea, Poceus, yn. Okrsabpbckas, 60
Zakuskin Sergey Viktorovich,

PhD in Technical Sciences, Deputy General Director, Compass Research Agency LLC; 60 Oktyabrskaya St., Moscow,
Russia

compass_research@mail.ru

[aHHble 0 NOKYNaTeNbCKOM NOBEAEHMM NPEACTABUTENEN LLENEBOM rPYnMbl COAEPXAT 3HAYMTENbHBIM 06BEM None3HoM MHopMaumm ans
BbISB/IEHWS MOBEAEHYECKMX NATTEPHOB NOKynaTtenew, BoipaboTku pekoMeHAAUMI M pa3paboTku cTpaTerMm NnpoasMxeHus Tosapos/
ycnyr/ Toprosbix mapok/ ¢upm. Ha mx ocHoee MoXHO npoekTMpoBaTh Haubonee AerCTBEHHbIE NOAXOAbLI U CNOCO6bI OPraHU3aLMM
npogax. CeogHbie (MHTErpanbHbie) NOKA3ATENM NOKYNATENLCKOrO NOBEAEHMs (OCHOBAHHBIE, B NEPBYIO ouepeab, Ha obbéMe 1 YacToTe
NOKYMOK) MOTyT MCMOMb30BATLCS KAK B MOPKETUHIOBBIX MCCNIEA0BAHMSIX B KAYECTBE LieNeBoi bYHKLMM, TAK M B KOHTPOSNE PE3yNbTATUBHOCTH
peknamHsix, npomo, PR-kamMnaHuit, a Takxe oTaenbHbiX MeponpusaTHid. B cratbe paccmartpueaetcs wupokui Habop acnekTos
NOKynAaTenbcKoro NoBefeHus: NobyanTenbHAs CMNA KAHANOB KOMMYHUKALMM; CUTYALMM NOTpebneHus; NnpesnoYnTaeMble TUMbl TOProBbiX
Touek; NoTpebuTensckmue oLeHKMU NPeaCTABNIEHHOCTM TOBAPA B TOProBbIX TOYKAX; BAXKHOCTb AOMOSHUTENbHBIX YCYT NPU MOKYMKE; CYMMb,
3aTpAYeHHbIE HA NOKYMKY M T.N. MIX U3yyeHHe HO NPUMEPaX M3 KOHKPETHbIX MCCIEeROBAHMI MPOBEAEHO C UCMONb3OBOHMEM METOLOB
QHANKU3A CTPYKTYpPhI AAHHbIX. B pesynbrare BbisiBNEHBI FPYNNbI CXOXMX NATTEPHOB MOKYNATENLCKOrO NMOBEAEHMUS, MPEANOXEHbI Cnocobbl
npUBREYeHUs NOTEHLMANbHbBIX NOKYNATeneH, Nofny4YeHbl OLeHKU BO3SMOXHOFO 06bEMA NPUBIEUEHHBIX NPEACTABUTENEMN LeNeBOM Fpynnbl.
KnioueBble c5IOBA: XapaKTEpUCTUKM LLeNeBoM rpynbl; NOKYNATENbCKOE NOBEAEHWE; NOBEAEHYECKME NATTEPHDI; MPUHSTUE PELUEHMs
O NOKYNKe; NPUYMHbI, NOBYXAatoLMe K NOKYNKE; CErMEHT LLeNIeBOM rpyNibl; NOKYNATENbCKASt KTUBHOCTb; NPUBEKATENbHOCTb CErMEHTOB;
3¢ PeKTMBHOCTb NO3ULMOHMPOBAHMS; MMMAXeoBpasyiowwme dakTopsl; GAKTOPbI NOKYNATENbCKOrO NOBEAEHMS.

Data on the purchasing behavior of representatives of the target group contains a significant amount of useful information for identifying
customer behavioral patterns, making recommendations, and developing a strategy for promoting goods/ services/brands/firms. Based
on them, you can design the most effective approaches and ways to organize sales. Summary (integral) indicators of customer behavior
(based primarily on the volume and frequency of purchases) can be used both in marketing research as a target function and in monitoring
the effectiveness of advertising, promotional, PR campaigns, as well as individual events. The article examines a wide range of aspects of
consumer behavior: the motivating force of communication channels; consumption situations; preferred types of outlets; consumer
assessments of the representation of goods in retail outlets; the importance of additional services when buying; the amounts spent on
the purchase, etc. Their study using examples from specific studies was carried out using data structure analysis methods. As a result,
groups of similar patterns of purchasing behavior have been identified, ways of attracting potential buyers have been proposed, and
estimates of the possible volume of attracted representatives of the target group have been obtained.

Keywords: characteristics of the target group; purchasing behavior; behavioral patterns; making a purchase decision; reasons for
making a purchase; segment of the target group; purchasing activity; attractiveness of segments; positioning effectiveness; image-forming
factors; factors of purchasing behavior.

BeepgeHue (Introduction)

AHanua uHgpopmaLuu 0 NOKYNaTe/ibCKOM MOBefEeHUH
npeLCcTaBuTeNeN LeNeBor rpynmbl SBASETCA Ba)KHEHLLUM
3TanoMm B NOArOTOBKE NPOABUXKEeHUs ToBapa/ ycnyru/ Top-
roBov Mapku,/ cupmbl. Ha ero ocHoBe MOXHO caenatb
BbIBObI O HaMboee xapaKTepHbIX NOAX0AaX NOKynaTenem
K NPUOBPETEHUIO TOBAPOB,/ YCAYr U ODPALLEHUIO B KOH-
KPeTHble (hMPMbi, O NOOYAMTENbHbIX MPUUMHAX, NOPALKE
NPUHATHA PELLEHWs O NOKYNKe, BbIBope MeCT NOKYNKH, Ya-
cToTe U 06bEME (MHTEHCUBHOCTHM) NOKYMOK M T.1.

B HacToswen ctaTbe, NpogoXKaloLwenl UccnenoBaHue
[1], B KOTOPOM M3yyanucb OTAesbHbIE acneKTbl NoKyna-
TENbCKOro NOBELEHUS, faH NOJHbIM aHaNu3 noKynaresib-
CKOro NoBeAeHUs BO BCEX U3ydaeMbix acnekTax. Mcnonb-
30BaHWe B aHa/u3e UHTErPUPOBAHHOrO NOAXOAA Npea-
cTaBneHHoro B pabote [2], N03BOAUNO BbISBUTbL FNYyOUH-
HYIO CTPYKTYpPY NOBeAeHUs NoKynaTesied U OUepPTUTb TU-
NUYHble 06NACTH NOKYNATENbCKOrO NOBEAEHHUS, XapaKTep-
Hble A1 CerMeHTOB LieNeBor rpynnbl. BoisBneHHble dak-
TOpPbl NOKYNaTe/IbCKOro NOBEAEHUS YKa3anu pasinuus
CErMeHTOB, UTO AA/10 BO3MOXHOCTb NPOEKTUPOBaTh JUd-
depeHLMpoBaHHble cNOCOBbl BO3AENCTBUA Ha HUX ANS
NPUB/IEYEHUSA K NMOKYMNKaMm.

B HacTosiel cTaTbe paccMaTp1BaeTCs NoKynaTebckoe
noseseHue camo no cebe. Ero aHanus B npussske K apy-
rMM KJlaccaM XapakKTepPUCTHUK, 3aMepPsieMbIX B MapPKETUHIO-
BbIX UCCNefoBaHUsX, OyaeT npeacTasneH B fasbHeNLWeM.
N3noxeHve unnioctpupyeTcs npuMepamu, NofroToBAEH-
HbIMW Ha OCHOBE AAaHHbIX ABYX MapKETUHIOBbIX UCCNELO-
BaHUW pPa3HbIX PbIHKOB.

Marepuanbl u metoabl (Materials and Methods)

Uccnepnosanus, npumepbl M3 KoTopbix obcyxaaloTcs
HW>KE, MPOBOAMU/IUCH C MOMOLLLbIO MAacCOBOIrO ONnpoca npeg-
CTaBUTENIeW LiesIeBOM rpynmbi:

1. OnpawwuBanucb B IMUHbIX UHTepBbIO (face-to-face)
notpebuTenu npenapatos A8 KOMNeHcauuu aeduuurta
iona B opraHusme. O6bém BbiBopkm coctasun 400 pecnox-
LEHTOB, B T.U. peasibHble NOKynaTenu, NoKynaroLue npena-
paTbl C pa3HOW NEPUOUYHOCTbLIO, U MOTEHLMAsIbHbIE NOKY-
naTtenu, UHTEPECYIOLLMECS 3TOW TEMOM, HO MOKynawLue
OuYeHb pefKo (pa3 B rog v pexe).

2. Cmadus 1. Onpalwmsanucb B IMUHbIX UHTEPBbIO (face-
to-face) noceTUTENH CaNnoHOB No Npoaaxe mebenu v npea-
mMeToB UHTepbepa. O6bem Bbibopku coctasun 400 pecnon-
AEHTOB, B T.4. peaJibHbl€ NOKynaTe/si1, COBepLUUBLLINE NOKYNKY
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B leHb UCCNe0BaHWs, U NOTeHUMabHble NoKynaTesy, no-
KYMNKY He COBEpLUMBLLME.

Cmadus 2. OnpawmvBanucb no tenedoHy mua, Kynus-
LWe B Te4eHHUe NpeawecTBytowero roga mebesb ois Ksap-
Tpbl/ poma. O6bém ebibopku coctasun 408 pecnoHpaeH-
ToB. [1pn 3TOM B TenedhoHHbIX IMCTax (3apatowux Homepa
TeneoHOB A1 onpoca (OHW BbIBUPATUCH C MOMOLLbIO re-
HepaTopa c/iyyanHbiX Yucen)) OUKCUPOBAUCH MPHUUMHDI
OTKa3a OT UHTEPBbIO, B T.4. OTCYTCTBUE NOTPEBHOCTH / UH-
Tepeca B npMobpeTeHun mebenu.

O6bEM CerMeHToB B JAHHOM C/lydae OnpenesMTb Hbino
HEBO3MOXHO, TaK KaK BbIOOpPKH Oblv KBOTMPOBaHbI NO
peasbHbIM/ NOTeHUMaNbHbIM Nokynatensm. B uccnepo-
BaHWM (2) B cerMeHTe peabHbiX nokynarenei Gbiau B 3a-
BMCUMOCTH OT NOKYNaTe/IbCKOM aKTUBHOCTH BblJl€/IEHbI CEr-
MEHTbl BTOPOro ypoBHs. TeXHWYeCKW cermeHTauus Gbina
npoBefeHa Ha OCHOBaHWM MOTPaYeHHbIX CyMM (Ha Base
KBaHTU(HUKALUKU CYMM, COOTBETCTBYIOLLEN ONTUMabHOW
CBS3U1 C APYrMMU NoKasaTteIs MU NOKyNaTeIbCKoro nosese-
HWS); COrNacHO €M BblAeSIMIUCh B 3aBUCHMOCTH OT CyMMbl
COBEepPLUEHHOM NOKYNKK cermeHTbl light users, middle users
u heavy users. [oTeHUuManbHble NokynaTenu (HUYero B Mo-
MEHT UCCIeJOBaHUs HE KyMNWBLUWE) OblNK BKIIOUEHDI B CEr-
MeHT no-users. B uccnegosanuu (1) ocHoBaHui ans Bbiae-
JIEHUSI CErMEHTOB BTOPOIO YPOBHS HE HaLL/IOCh, peasibHble
nokynaresiv nokasaau npUMepHO OMHaKOBOE NOKynaTe/lb-
CKOe noBeaeHue.

O6paboTKa faHHbIX NPOBOAKIACH C MOMOLLbIO METOL0B
aHanusa CTPYKTYpbl faHHbIX — UCNOJIb30BaJIMCb KaTeropu-
aNibHbIM aHaNM3 rnaBHbIX KOMMOHeHT (npoueaypa CatPCA
naketa nporpamMmm SPSS) U HeNUHENHbIM KaHOHWYECKHH
KoppensunoHHbIM aHanu3 (npoueaypa Overals nakerta npo-
rpamm SPSS); B KauecTBe KpUTepHs ONTUMU3ALMKU ObLIO
MPUHATO Hauyyllee COOTBETCTBME acNeKToB NoKynartesib-
CKOro NOBEJIeHUs U NOKYNaTeIbCKOW aKTUBHOCTH PECMOH-
[IeHTOB.

OueHka 3hheKTUBHOCTH NO3ULUOHUPOBAHHS NPOBOLH-
Nacb No NPUHLMNAM, U3N0XKEHHbIM B paboTe [3].

Pesynbrartbl M 06cyxaeHue (Results and Discussion)

AHanu3 nobydumesibHoU cusibl KAHAI08 KOMMYHUKAUUU

O6acmu nobydumenvHbix npuyuH B8 hakmopHoM npo-
cmpaHcemBe

lMpumep 1. BoisBnernue gpakmopoB u nocmpoerue oba-
cmeli nobyoumesbHoU cusbl KAHA08 KOMMYHUKAUUU

Mpononkas NUHUIO NEPBOM YaCTU UCCNeaoBaHUs (Npu-
Mepbl 6—9), rae usyuanca oTaenbHbIM acnekT nodyauTenb-
HOW CHJIbl KAHA/I0B KOMMYHHKaLMW, PACCMOTPUM BCIO CO-
BOKYMHOCTb JaHHbIX UCCiefoBaHus (1), XapaKTepu3aytoLmx
NobyaUTENIbHYIO CUATY — NPUUKHDI, NODOYAMBLLME K NOKYNKe
npenapartos A4/1 KOMMeHcau1u aeduumuta Hofa B opraHusa-
Me, a TaK>Ke OLLeHKW YPOBHS LOBEPUSA NPeACTaBUTENEN Lie-
JIEBOV rPYMMbl K Pa3/IMuHbIM KaHasiaM KoMMyHuKauuu. C no-
MOLLbIO KATEropuasnbHOrO aHan3a riaBHbIX KOMMOHEHT
Obl/M BbisiBNEHbI hakTopbl NobyauTenbHoM cuinbl. Ux nony-
unnochb WecTb (mabs. 1), u KaxKabli U3 HUX NOMYYMN 3Ha-
UMMbl€ Harpy3KHu OT O4eHb OrPaHUYEHHOIO Kpyra UCXOAHbIX
XapaKTePUCTHK, UTO 3HAUMTE/IbHO YNPOLLAET UX UHTEpPpPE-
Tauuio.

TexHu4eckoe 3ameqaHue. 30ECh U HAXKE KaHanaM KOM-
MYHUWKaLWKW NpefnocnaH npedukc, KOTopbii NokasblBaeT,
B KAKOM MMEHHO acrneKTe KaHaJl YUMTbIBAETCS: «40BepHUe»
0O3HayaeT ypoOBeHb TOr0, HACKOJ/IbKO PECMOHIEHT JlOBEPSET
OAHHOMY KaHasy, «noby>xgeHue» — 4To KaHa/ LEeWCTBH-
TeNbHO NOBYAWN PeCroHAEHTa K MOKYNKe npenapara.

Takum obpasom, hakTopbl 06OBLIEHHO XapaKTepU3yIoT
NoBYANTENIbHYIO CHTY KaHa/IOB KOMMYHHKaLUMK C Lie/IeBOM
ayauTopHen:
¢ cpakTop 1 — Ha3HaueHWe Bpaya B rocyjapCTBEHHOM Me-

LULUMHCKOM yupeXXaeHuu;
¢ hakTop 2 — Ha3HaueHWe Bpaya B KOMMEPYECKOM MeLH-

LMHCKOM YUpEXAEHUH B MPOTUBOMOMOXKHOCTb CMOHTaH-

HOMY peLleHHIO;
¢ hakTop 3 — CNOHTaHHOE PELLEHWE B MPOTUBOMOIOXKHOCTb

COBETaM 3HaKOMbIX;
¢ dpaktop 4 — nHopmauus 8 CMU;
¢ chbakTop 5 — peknama B anTekax U MEAULIMHCKHUX YUpPEX-

LleHusIX, a Takxke MHdopmaumrs 8 CMU (B uactv nobyskae-

HWS) B NPOTUBOMO/IOXHOCTb COBETaM 3HaKOMbIX;
¢ dpakTop 6 — peknama 8 CMU v coseTbl chapmatieBTa B an-

TeKke (B yacTh Noby>KAeHHUS) B NPOTUBOMNOJIOXHOCTb PEK-

Nname B antekax U MeLULUHCKUX YUPEXKAEHUAX.

Tabnnya 1
®DakTopsl N06yANTENLHOM CHIbI KAHANIOB KOMMYHHMKALMM
(aHanus ctpyktypsi) *

Table 1. Motivating factors of communication channels
(structure analysis)

dakTop UcxoaHasa xapaKTepucThka airoptan
Harpy3ka
nobyxaeHue - HasHaueHWe Bpaua B 253

1 rocypapCTBEHHOM MEAULIMHCKOM YUPEXAEHUU ’
AOBepue - Ha3HaueHue Bpaya B 1,89
rocypapCTBEHHOM MEAULIMHCKOM YUPEXAEHUU
nobyxaeHue - HasHayeHWe Bpaya B 284
KOMMEPYECKOM MEAULIMHCKOM YUPEXAEHUMU ’

2 AOBepue - Ha3HayeHue Bpaya B 1,69
KOMMEPYECKOM MEAULIMHCKOM YUPEXAEHUMU
no6yxxaeHue - COHTaHHOE peLleHue -1,08
AOBepUe - CNIOHTaHHOEe peLueHue -1,29
no6yxaeHue - CNOHTaHHOe peLleHue 1,93

3 AOBepUe - CMOHTAHHOE pelueHne 1,77
AOBepUe - COBETbI 3HAKOMbIX -1,15
no6yxaeHue - coBETbl 3HAKOMbIX -2,01
no6yxaeHue - tHpopmauua B CMU (cTatbm, 233
nepeaauu) ’

4
poBepue - tHpopmaumsa B CMU (ctatbm, 223
nepeaauu) ’
nobyxaeHue - peknama B antekax 160
M MEAULIMHCKUX YUPEXAEHUAX ’
AOBepUe - peknama B anTekax U MEAULIMHCKUX 123

5 yUpexaeHuax
no6yxaeHue - tHpopmauma B CMU (cTatbm, 117
nepepavu) ’
AOBepue - COBETbl 3HAKOMbIX -1,59
no6yxaeHue - COBETbI 3HAKOMbIX -2,39
nobyxaeHue - peknama B CMU 2,03
nobyxaeHue - coBeTbl papMaLeBTa B anTeke 1,75

6 AOBEpUE - pEKAaMa B anTekax U MeAULIMHCKUX 167
yUpexaeHuax
nobyxaeHue - pekhnama B antekax 478
M MEAULIMHCKUX YUPEXAEHUAX ’

* [lnsa kaxporo GpakTopa NpuBeaeHbl TONbKO 3HAYMMbIE XAPAKTEPUCTHUKM.
DakTopHblE HArPY3KMU CTAHAAPTUIOBAHbI TAK, YTO MX CPEAHEE 3HAYEHHUE
Ans Kaxpaoro ¢GpakTopa pasHO Hynio, a AMCNEPCUs — eamHMLIe.
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MNHTepecHble pe3ynbTaTbl NOKa3blBaeT CPAaBHEHWE YPOB-
HS [OBEPHS U NOBYXXAEHWS KaKAOoro KaHana KOMMYHHWKa-
umu. Moyt fns Bcex KaHaNoB OHU BIM3KMU, T.€. PECTIOHAEH-
Tbl aAEKBATHO OLEHMBAIOT B/IMSIHWE KaHanoB (6onee Bcero
3TO XapaKTepHO AJiA CMOHTAHHOrO pelleHus («yBuaen
B MPOJAKe WU PeLLn KynuTb»)). UckntoueHnem sensiotcs
BPaun KOMMEPUYECKUX MELULMHCKUX YUPEXAEHUH, ANis KO-
TOPbIX NOBYAUTE/IbHAS CHA CYLLECTBEHHO HUXKE AeKNapH-
pyeMoro ypoBHsi foBepHs, a Takxke peknama B CMU u co-
BeTbl (hapMaLeBTa B anTeke, ANs KOTOPbIX NobyauTenbHas
cuna Bblle YPOBHSA fOBepHsi. ITO O3HAYAET, UTO Ha3Hade-
HUS Bpadyel KOMMepUECKUX MeayupeXxaeHuin Nosb3yroTcs
[lOBEpHEM, OHAKO CPaBHUTE/IbHO PEsKe NPUBOLSAT K peasib-
HbIM MOKYNKaM; B TO Xe BpeMsi, feKNapupyemMoe HeaoBe-
pue K pekname B CMU u coseTam chapmaLieBTOB He npensiT-
CTBYET peasibHbIM MOKYMKaM.

[anee, ucxops U3 pacnpepeneHus pecnoHLeHToB no
BbISIB/IEHHBIM (paKTOpaM, OnpeAenstoTcs NpPeanouTUTE b-
Hble NO3MLMH B NPOCTPOEHHOM NPOCTPaHCTBE NobyauTeNb-
HOM Cu”bl.

Pexomendayuu uz aHanu3a u oyeHKa sghghekma nosu-
YuoHupoBarus

lMpumep 2. Pekomerdayuu usz anasiusza obaacmetdi B npo-
cmpaHcmBe nobyoumesibHOU Cusbl U OUEHKA 3¢bghekma
om BapuaHmoB no3uyuoHUpPoBaHuS

B vccnepoBaHuy npumep 1 paccMOTPUM CErMEHT NOTEH-
LMasbHbIX MOKynaTesnen U yCTaHOBUM BO3MOXHble 061acTH
NO31LMOHUPOBAHHUS (/151 €r0 NPUBNIEHEHUS), CKaHUPYS 06-
NacTh U3MeHeHHUs PaKTOPOB C OKHOM NMOAXOASILLErO pas-
mepa (Hanpumep, 10% oT pasmaxa 3HaueHui hakTopa).
OueHka adpdpekTa Bo BCEX BO3MOXKHbIX MO3ULUAX B MOJTHOM
(wecTumMepHOM) NpocTpaHcTBe NOBYANUTENIbHOM CHJIbI ABNS-
eTcs BeCcbMa TPyLOEMKOM 3afauer. Bocnonbayemcs opto-
roHa/IbHOCTbIO (HE3aBUCHMOCTbIO) MOCTPOEHHBIX (DaKTOPOB
W PacCMOTPUM BO3MOXKHbIE NO3ULIMK B OTHAEJIbHbIX N/IOCKO-
ctax. Ha pucyHke 1oHu npepcTaBieHbl B NIOCKOCTH (hak-
Topoe 1u1 2.

B npoctpaHcTBe NOBYAWTENIBHON CUAbI LIBETHBIMU KPY-
»KOUYKaMHM NoKasaHo pacnpefiefieHne pecnoHAeHTOB No (Ka-
TeropusoBaHHbIM) dpakTopam 1 u 2. Pasmepbl Kpy>OU4KoB
NPONoOpLMUOHaSbHbI YUCSTY PECMOHLEHTOB C COOTBETCTBYIO-
LMMK 3HaYeHUsAIMU chakTopoB. MonynpoapayHblie urypbl
CIO>KHOM (hOPMbI OHepuuBalOT (MHOrOCBA3HYO) obnacTb,
B KoTopyto nonagatoT 70% npeacraeutenei Lenesow rpyn-
Mbl MO KaXXAOMy hakTopy. 30/I0TUCTbIMU 3/IIUNCAMU OTO-
BparkeHbl BO3MOXKHbIE BAPHaHTbl NO3WLUOHUPOBAHMUS.

Bo3mMoxkHbIH 3hheKT B yKasaHHbIX 061aCTAX NO3ULHO-
HUPOBaHHUs (B cMbic/ie 06bEMa NpeLCTaBUTENEN CErMEHTa
NoTeHUMabHbIX NOKYynaTesiel, KoTopble MOryT ObITb NpH-
B/I€YEHbl NPU 3aHATUMU YKa3aHHOM MO3WLMK) NpUBenEH
B mabauue 2.

B tabnuue BuaHO, 4TO HanboNbLIKIK 3PEEKT JOCTUraeT-
ca B nosuuuax I, u N, uto npeanonaraer Bo3aeHcTBHE Ha
BpayeM rocyapCTBEHHbIX MEOULIMHCKUX YUPEXLEHWUH C Lie-
Nblo NobyanTb UX peKoMeH0BaTb NpuéM npenapara. He-
nnoxo# pesynbrar 6yner nonydeH u B nosuumsx M, m I,
B KOTOPbIX HEOOXOAUMO BO3LEMCTBOBATb Ha Bpayel KOM-
MepYecKUX MeAULMHCKUX yupexxaeHui. OcTanbHble No3u-
LM, OPUEHTHUPYIOLLIUECS HA CMOHTaHHOE PELLIEHUE W He Tpe-

Oytolime obpalleHUs K Bpadam MefAyupeXkaeHui, MeHee
NPUBNEKATENbHDI.

Ananuz nokynamesbckoz2o noBederus G yesom

O6sacmu munu4Ho20 NnoKynamesockoeo noBedeHus
8 gpakmopHom npocmpaHcmBe

lMpumep 3. BoisBrenue gpakmopoB u nocmpoeHue 06-
sacmel nokynamesnsckozo noBederus ceameHmoB yese-
Bol epynnsl nokynamenel mebeau u npedmemoB uHme-
poepa

B uccnepgoBaHnuu (2) paccMoTpuUM CTPYKTYpY NoKynatesib-
CKoro noeefeHust (4o6aBMB Tak>Ke U HEKOTopble dparMeH-
Tbl NOTpebUTENbCKOro NoBefeHus). Bkntounm B aHanus cne-
LytOLLUeE rpy bl JAaHHbIX: YKM3HEHHbIE CUTYaLMK, NOB/EKLLWE
HeobxoauMocTb npuobpeTeHnus mebenu (cutyauuu notpeb-
JIeHUS); TUMbl TOPrOBbIX TOYEK, B KOTOPbIX PECMOHAEHTbI
npeanounTaloT npuobpetatb Mebenb; noTpedbuTtesnbckue

mMeayypexaeHuun

2*: Bpaun KOMMePYECKNX
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Puc. 1. BapmaHTsl no3mumoHupoBaHms npenapara
ANS KoMneHcaumu Hopoaeduumura
no ¢pakropam 1 m 2 nobyantensHOM cmnbi
Fig. 1. Drug positioning options for iodine deficiency
compensation according to incentive factors 1 and 2

Tabnmua 2
CpasHeHue BOPUAHTOB NO3MLUMOHMPOBAHMSA Npenapara
AN KoMneHcaumu rogogepuumra no pakropam 1 m 2
nobyanTensHoM cunbl™*
Table 2. Comparison of drug positioning options for iodine
deficiency compensation by incentive factors 1 and 2

06nacTb NO3ULMOHUPOBAHHUSA Aonsa cermenta, %
M1 20,6
N2 22,6
N3 42,6
N4 41,9
MNs 18,7
Me 123
N7 11,0

* MpunBepeHbl cymmapHble 06bEMBI FPYNN NOTEHUMANBHBIX NOKynaTenei
(B npoueHTax oT 06bEMA cermMeHTa) co 3HaYEHMAMM GAKTOPOB B YKA3AH-
HBIX AMAMNA30HAX.
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C. 3aKyckuH. UHTerpupoBaHHbI NOAX0[ K ONMUCaHUIO MOKYyNaTe/lbCKOro NoBeeHus npeactaBuTenei uenesou rpynnel. Yactb 2. ...

OLEHKM NMpPeACTaBNEHHOCTH Mebenu B TOProBbiX TOUKAX;
Ba)XKHOCTb COBETOB KOHCY/IbTaHTa Npu NoKymnke mebenu;
npeLnoYMTaemble CTpaHbl — NPOU3BOANUTENH Mebesn; CyM-
Mbl, 3aTpayeHHble Ha NOKYMNKy Mebenu v NpeaMeToB UHTe-
pbepa.

C nomolLblo HEIMHEMHOTO KAHOHUUECKOrO KOPPENsLH-
OHHOrO aHanu3a 6binK BbisiB/IEHbI (DAKTOPbI NOKyNaTesb-
CKOro NOBELEHHS, KOTOPbIX OKa3anoch LeCTb. 3HauMMble
Harpy3Ku Ha KaXkabli pakTop NOSyunNo MHOMO MCXOA-
HbIX XapaKTEPUCTHUK (BBMAY MX BONBLIOrO KOMYECTBA),
UTO 3aTPYAHMIIO UX UHTEPMPETALMIO.

Haunbosblive pasnnuns Mexny CerMeHTaMu LesieBom
rpynnbi nokasanu daktopbl 1 1 4, KoTopblie OblnK UHTEP-
NpeTUpOBaHbl ClefyloLmnM 06pasom:

+ pakTop 1* (B NONOXKUTENBHOM HanpaBAEHUH): «NOKyNa-
Te/IbCKoe NoBefeHUe, TUMUUHOE S NpencTaBUTesnen
cpeaHero knacca» (OCHOBHasi NpUYMHA NOKYNKU — yBe-
JIMYEHHE ceMbM, Mebesib POCCHMICKOro NpOU3BOACTBA,
MecTa MoKynku — obblyHble MebesbHble MarasuHbl Uiu
MarasuHbl NPOWU3BOAWTENEN, OLLYLIaeMbId HELOCTATOK
npensioxxeHus mebenu cpefHen LEeHOBOM Kateropuu);

¢ pakTop 1° (B OTpHULATENIbHOM HanpaeieHWH): «MoKyna-
TeNbCKOe NoBefeHue, TUMUYHOE A/ 3NWTbl» (OCHOBHas
NPHYMHA NOKYMKK — Nepees Ha HOBYIO KBapTHpPY, Mebesb
npou3eoacTea McnaHuu, Mecta NOKYNKK — 3/IMTHble ca-
NOHbI/ CTyAnK / BYTUKH, OLLYLLAEMbIN HELLOCTATOK Npes-
NOMKEHUA INUTHOMN / IKCKIIO3UBHON Mebenu);

¢ pakTop 4* (B NONOXKUTENIbHOM HanpaB/ieHWH): «NoKyna-
Te/IW B MOMCKax LWHMPOKoro Bbibopa mebenu» (ocHoBHas
NpUYMHA NOKYMNKW — nepeesf, Ha HOBYIO KBAapTUPY WJIH
yBesiieHue ceMbu, Mebenb npoussogctea Utanuu, me-
CTa NoKynku — Bosblure MebesibHble CasoHbl C WHPO-
KOW NpeAcTaB/fieHHOCTbIO NPOU3BOAUTENIEN, OLLyLLae-
MbIi HELOCTATOK LMPOKOro Bbibopa Mebenu, camocTo-
ATe/IbHOE NPUHSATHE peLleHUsn (KOHCYIbTaHTaM He foBe-
psiioT));

¢ chakTop 4 (B OTPULATENIBHOM HaNpaB/IeHUH): «NoKynare-
JIK B MOMCKAaX 3KCK/IO3UBHOM Mebenu» (ocHOBHas npwu-
UMHA NOKYMNKW — PEMOHT KBapTHUPbI UK LONOJHEHWE pa-
Hee KynjeHHOM Mebenu, MecTa noKynku — MebesibHble Bbl-
CTaBKM W 3/IMTHblE CaNloHbl/ CTyaun/ ByTHKH, oyLllae-
MbI¥ HEJOCTATOK 3/IMTHOM / IKCK/IIO3WBHOM Mebenu v pas-
HOOBPa3Ws CTPaH-NPOU3BOAMTENEN, BHHMAHHWE K COBETaM
KOHCY/IbTaHTa B YaCTH BbiGOpa KOHCTPYKTHUBHbBIX 0COHEH-
HocTen mebenn).
06,1aCTH TUIMYHOTO NOKYNATE/IbCKOTO NOBEAEHUS Npes-

CTaBUTE/IeH LiesIeBOM rpynnbl B NJOCKOCTH pakTopoB 11 4

nokasaHbl Ha pucyHke 2.

B npocTtpaHcTee hakTOpOB NOKynaTeIbCKOro NoBeaeHuUs
(nnockoctb chaktopos 1 1 4) oTobpakeHbl 061aCTH NOKY-
naTesIbCKOro NOBEAEHUS CErMEHTOB LieIeBoM rpynnbl (060-
3HaueHHbIx 6ykBamu: N — no-users, L — light users, M —
middle users, H — heavy users).

[lns KaykAoro cermeHTa KOOPAWHATBI LLEHTPA PaBHbI Cpes-
HWUM 3HaYeHUAM (haKTOPOB ANS NPeACcTaBUTENEN CErMEHTa,
pa3Mepbl BHYTPEHHUX KPYroB NPONOpPLUOHa/bHbI YUCIEH-
HOCTH CEerMeHTOB (KpOMe CermMeHTa No-Users), ropu3oHTab-
Has ¥ BEPTUKasibHas JIMHWUK C 3aCeYKaMU OrpaHUUMBAIOT MO
KaXXAOMY (haKTOpy MHTEPBAJI, B KOTOPbIM NONajaloT 3Haue-
Husa dpaktopos ansa 70% npencrasutenei cermeHTa, noay-

NPo3pauyHbli 3/IUNC NO KaXXAOW CBOEW OCH oyepuuBaeT
npeanoutenus 70% npencrasutenem cermeHTa.

Ha pucyHke BuaHbI 0COBEHHOCTH CErMEHTOB, BO MHOTOM
06ycioBNeHHbIE CrELUHUKON UCCef0BaHHS — ONPOC NPo-
BOAMNCA B MeDBesibHbIX MarasuHax,/ canoHax cpedHezo
yposHs. CooTBeTCTBEHHO, Hanbosiee KpynHble MOKYMNKKU
(heavy users) coBepLUMNU NPeLCTaBUTENN CPEAHEro Kac-
ca, B TO BPeMs Kak NpeactaBuTesi (YCNIOBHO) 3nWTbl cae-
nanu Hebonblume nokynku (light users). Uto e kacaetcs
JIUL, HE COBEPLUMBLUMX NOKYNKH (N0-USers), To OHW UCKanu
NpeXkAe BCEro LWMPOKHi BbIbop Mebenu 1 NpeaMeToB UH-
Tepbepa.

lMpumep 4. lNokazamesu koHguaypayuu obaacmel no-
Kynamesibckozo noBederus ceamenmoB yeneBoi epyn-
nel nokynameseu mebesu u npedmemoB uHmepoepa

Lnsa cutyaumu Mpumep 3 3HaueHWsi NoKkasaTenem, xapak-
TEPUIYIOLLMX pacnibiB4aTtocTb 06pa3os, AaHbl B mabsuye 3
(onpepenerue koadpcpuumeHToB — cM. [4]). MpeacTaeneHbl

1*: cpepHui Knacc
—
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\

4°: 3KCKNIO3NB

Puc. 2. O6nactm nokynarenbckoro NOBeAEHHs CEFMEHTOB
LeneBoM rpynnsl nokynarenei mebenm
M NPeAMETOB MHTEpbePA
Fig. 2. Areas of purchasing behavior of segments
of the target group of buyers of furniture and interior items

Tabamua 3
Mokasarenu pacnasisyarocT obaacress NoKynaTensckoro
noBeAeHHs CErMEHTOB LieNeBOM rpynmnbl NoKynarene
Mebenu M npeaMeToB MHTEpPbLEPA
Table 3. Indicators of the vagueness of the areas
of purchasing behavior of segments of the target group
of buyers of furniture and interior items

®akrop CpeaHee no
CermeHt o
1| 21| 3 4 5 6 | cermenty K;
no-users 0,180,15(0,09|0,40|0,11|0,13 0,18
light users 0,18(0,160,10( 0,54 0,09 | 0,18 0,21
middle users |0,24(0,17|0,10(0,46|0,14 | 0,19 0,22
heavy users 0,20/0,1480,07|0,40|0,10| 0,13 0,18
CpepHee no =
<|>aKTopy;?§ 0,20(0,160,09(0,45(0,41|0,16| KP? = 0,20
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nokasaTtesiu gasi BCEro NpoCcTpaHCTBa NOKYynaTebCKOro
noBefeHus; onpegeneHue paktopoe 11 4 cm. B npumepe 3,
ocCTasibHble (haKTopbl UHTEPNPETUPOBaHbI (MCXOas U3 3Ha-
UMMbIX Harpy30K OT UCXOZHbIX XapaKTEPUCTUK) CleayoLnUM
obpaszom:

¢ chakTOp 2 — nprobpeTeHre mebenu B CBA3K C PEMOHTOM

KBapTHPbl, B MaraauMHax KOHKPETHbIX MPOU3BOLUTENEN

U NOUCK Aeléeoi Mebenu NpoTUB JABHO 3an1aHUPOBaH-

HOM MOKYMNKW B MarasauHax € LUMPOKWM BbIBOPOM W cra-

60ro BHUMaHHsl K COBETaM KOHCY/IbTAHTOB;
¢ chakTOp 3 — 3aKa3 Mebesn uepes UHTEPHET, NPeUMyLLe-

CTBEHHO Ha 3aMeHY MOpasibHO yCTapeBLUuei / BbllueaLuen

U3 MoAbl NPOTUB BbIHYXXAEHHOW NOKYNKU (NpegablayLias

mebenb BbilNa U3 CTPOsi,/ cnoManach);
¢ chakTop 5 — camocTosTenbHoe (6e3 yuacTust KOHCYbTaH-

Ta) NPUHATUE PELLEHUs], NOKYNKKU B Mara3aMHax KOHKpeT-

HbIX MPOU3BOANUTENEN U OLLYLLLAEMbINM HEAOCTATOK Pa3HO-

06paszns hUpM-NPOU3BOAUTENEN NPOTHB NOKYNOK B Ma-

rasuHax c LUIMPOKKUM BbIBOPOM M OLLyLLLAEMbIH HefoCTa-

TOK pa3HoOBpasust CTpaH-NPOU3BOAUTENEN;
¢ chakTop 6 — NOKYNKKW AN8 3aropofHoro goma,/ nauv nubo

LNS NPOXKUBAIOLLUX OTAENbHO poauTenen / neter/ poa-

CTBEHHWKOB, B BYTHKax,/ 3/IMTHbIX canoHax/ CTyausX

nubo Tam, rae nopeKkoMeHayeT AuM3alHep, NPOTUB Mo-

KYNOK Ha MebBesibHbIX BbICTABKaXx W OLLYLLLAEMOro Hefl0-

cTatka npeacTaBleHHOCTH (PUPM W CTPaH-MPOU3BOLAH-

Tenew, a Takxke Mebenu cpefHel LEHOBON KaTeropuu

B Lie/IOM.

B ocHoBHOM yacTi Tabnuupbl NpUBefieHbl YacTHblE KO-
duuneHTbl pacnabiByatocTv KP No KakaoMy cerMeHTy
u chakTOpy, B NocneaHeM ctonbue — cpefHue KO3 LH-
€HTbl Pacn/blBYaTOCTH Kaxkaon obnactv no BceM dakTo-
pam Ki", B Noc/iefHeN CTPOKe — cpegHue KO3(PPULMEHTDI
pacn/ibiByaToOCTH BCex obnacTei no kaxxaomy caktopy Kp.

3HaueHWe B HUXKHEN NpaBom sueilke Tabnuubl — cpeaHui
KO3(PPULMEHT PacnbIBY4ATOCTH /151 UCCIELYEMOM CHUTYa-
umnmn Kr.

B tabnuue BuagHa xopowas cchopMUpoOBaHHOCTb obnac-
Tel B NOCTPOEHHOM MPOCTPaHCTBE, KpoMe dhakTopa 4, no
KoTOpoMy Habntogaercs pacnsbiB4atocTb obnacTem, oco-
6eHHo ans cermenTa /ight users. CornacHo MHTErpMpoBaH-
HOMY NOAXOA4Y, pacnbiyatbie 061acTH fOMKHbI BbITb UC-
Cllej0BaHbl AOMOJIHUTENIbHO C TEM, YTODbI ONpeaenuTb xa-
paKTep pacnibie4atocTi. B naHHOM ciydae 6b1n10 BbisicHe-
HO, UTO 06.1aCTH NOKYNATEeIbCKOro NOBEAEHUS CErMEHTOB
no chaktopy 4 He cchopMUPOBaHbI.

KoadhduumenTbl audpdepeHuraunm K* obnacre noky-
naTesbCKOro NoBefeHWUsl CErMEHTOB LieIeBOW rpynmbl Mo
daktopam 11 4 npuseaeHbl 8 mabauye 4, ceofHble noka-
3atenu audpdpepeHumaunmn — B mabauyax 5— 6 (onpege-
JleHUe U UHTepnpeTauus KoadpdpuuueHTos — cm. [5]).

B tabnuue (cM. Takxke puc. 2) BUAHO, uTo dakTop 1 x0-
POLUO BblAenseT 061acTb NOKYNaTeIbCKOro NOBEAEHUS Cer-
MeHTOB heavy users v (B onpenenéHHon cteneHu) /ight
users. Mo dakTopy 4 HabnoaaATCA PasiMums B pacnoso-
>KEHWU LEHTPOB 06acTel NOKynaTesIbCKoro noBefeHUs!
CErMeHTOB, HO CaMW 06/1aCTH B 3HAUMTENIBHOW Mepe nepe-
ceKatoTcs (3a CHET KOHCTAaTUPOBAHHOM BbiLLE NMIOXOW chop-
MWPOBaHHOCTH).

N, HakoHeL, cpeHWi KoadhbHLMeHT gudbdhepeHLaLMm no
paccMaTprUBaeMol cuTyaLu B Lienom K paseH -0,48.

Bce nokasarenu gaiot 06beKTUBHOE NOATBEPKAEHHE 3a-
MEeTHOro nepeceyeHus obnactel B NOJHOM NPOCTPAHCTBE
MOKynaTesibCKoro nosegeHus. Takum o6pa3om, Kakrne-nMbo
OCHOBaHHWS A/ NPAKTUYECKUX PeKOMeHaauun Heobxoau-
MO UCKaTb, OTTa/IKUBAsCb OT OTAE/IbHbIX 3HAYEHWUH, HE CO-
BnagaroLLmx c obLien TeHaeHumen. B yactHocTu, M3 Tabnu-
ubl 6 BUAHO, UTO Ha Ha3e dhakTopa 1 MOXKHO CTPOUTb NOJHU-

Tabnmua 4

Koa¢pmument audpepeHnumam obnacreii nokynarenbckoro NoBefeHUs CErMEHTOB LieIeBOM rpynmnbl MOKynarenem
Mebenu U npeaMeToB MHTEPbEPA MO OTAENbHLIM GAKTOPAM
Table 4. Coefficient of differentiation of areas of purchasing behavior of segments of the target group of buyers
of furniture and interior items by individual factors

@akTop 1 ®aktop 4
CermeHT
no-users light users | middle users | heavy users no-users light users | middle users | heavy users
no-users - -0,26 -0,23 0,33 - -0,73 -0,53 -0,19
light users -0,26 - 0,06 0,44 -0,73 - -0,68 -0,34
middle users -0,23 0,06 - 0,05 -0,53 -0,68 - -0,51
heavy users 0,33 0,44 0,05 - -0,19 -0,34 -0,51 -
Tabnmua 5

CsopgHble nokasarenu anddepeHumaLmmu obnacreii NOKynaTensckoro NOBEAEHNS CErMEHTOB LieNeBOM Pyl
nokynarenei mebenu u npeaMeToB MHTepbepa (B paspese nap cermeHTos) *
Table 5. Summary indicators of differentiation of areas of purchasing behavior of segments of the target group of buyers
of furniture and interior items (by segment pairs)

CermeHT no-users light users middle users heavy users
no-users - -0,63 -0,60 -0,24
light users -0,63 - -0,62 -0,33
middle users -0,60 -0,62 - -0,44
heavy users -0,24 -0,33 -0,44 -
=3
CpepHee o cermenty K 0,49 0,53 -0,55 0,34

* MpueepeHbl ycpeaHEHHbIe NO BCceM pakTopam KoapduumeHTsl anddepeHumaumm Kif nap obnacrei. B nocnegHen ctpoke oHM ycpepHeHbl no Bcem

OTBETHbIM 06ACTAM.
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C. 3aKycKMH. UHTerpupoBaHHbI NOAX0J K ONMUCAHUIO MOKYyNaTeNbCKOro NoBeaeHusa npeacTaBuTesnien ueneson rpynnsl. Yactb 2. ...

Tabnmua 6
CsopgHele nokasarenu auddepeHumaLmm obnacreii NOKynarTensCKOro NoBeAeHHs CErMEHTOB LieneBok rpynmsl
nokynarenei me6enn u npeaMeToB MHTEPbEPA (B paspese cerMeHToB 1 pakTopos)*
Table 6. Summary indicators of differentiation of areas of purchasing behavior of segments of the target group of buyers
of furniture and interior items (by segments and factors)

®dakrop
CermeHt
1 2 3 4 5 6
no-users -0,06 -0,50 -0,70 -0,48 -0,67 -0,55
light users 0,08 -0,62 -0,78 -0,59 -0,57 -0,68
middle users -0,04 -0,64 -0,76 -0,57 -0,67 -0,63
heavy users 0,27 -0,31 -0,64 -0,35 -0,49 -0,50
CpeaHee no pakTopy K f 0,06 -0,52 -0,72 -0,50 -0,60 -0,59

* MpuBepeHbl ycpeaHEHHbIE NO OTBETHBIM 06nacTam ko3¢ puumeHTs anddepeHumanmm kik" no KaxaoMy GaKTopy KaxXA0M 061aCTH CO BCEMM OTBETHBIMM

obnactamu. B nocnepgHel ctpoke oHM ycpepHeHbl no Bcem napam obnacren.
TUKY NPOABUXKEHWUS B PACYETE HA pa3Hble CErMeHTbI Lese-
BoOW rpynnbl. B HekoTopou cTenenu (cM. puc. 2) ans atoro
NpUrofeH Takxe U aktop 4.

»4{* mupokuﬁ BbIGOP

Pekomerdayuu u3 aHaau3a U OYEHKa 3ghghekma nosu-
YuoHupoBaHusa

lMpumep 5. PexomeHOayuu u3z aHanu3a KoHguaypayuu
obsacmel nokynamesbckoeo noBedeHus ceameHmoB ye-
n1eBol e2pynnsl nokynameael mebeau u npedmemoB uH-
mepbepa u OUEHKA 3¢hghekma no3uyUOHUPOBaHUSA o

B cutyaumm npumepa 4 sbipabatbiBaTb NpaKTUUECKHE pe- PR
KOMEHJaLWK1 HeoBXOAUMO C YUETOM JiBYX 0BCTOATENLCTE: 2
+ BbIBOpKa Bbl1a KBOTMPOBaHa MO peasibHbIM / NOTEeHLMab- ( }

HbIM MOKYNaTeNsIM; COOTBETCTBEHHO, OLEHWBaTb OOBEMBI N

rpynn pecnoHAeHTOB MOXKHO TOJIbKO BHYTPHU 3TUX NOABbI-

6OpOK, OLEHKa B LIE/IOM MO BbIBOPKE CMbICNA HE UMEET;
¢ CYLLLECTBEHHbIE Pa3/IMuMs MEXAY CerMeHTamu Habona-

IOTCS TONbKO Mo pakTopam 1 u 4; CoOTBETCTBEHHO, NO3U-

LMOHMPOBAHHE NO APYrHM (haKTOPaM AOJKHO OCYLLECTB- Puc. 3. BapmaHTsl no3MLMOHMPOBAHMS CANOHA

NATbCS B pacyéTe Ha BCIO LiesieBYyto rpyny, 6e3 pa3busku N0 NPoAaxXe Me6enu 1 NPeaMETOB MHTepPbEepa

Ha CermMeHTb. no ¢axropam 1 u 4 nokynarensckoro nosegeHus

3apaqa no3nLMOHMPOBaHKs MebeNbHOro canoHa no ito- Fig. 3. Options for the positioning of the salon for the sale

Bomy coueTaHHio (paKTOPOB B PACUETE Ha NOMEHYUANbHEIX of furniture and interior items by factors 1 and 4
nokynamesiel (CerMeHT no-users) PeLaeTcs NyTéM CKaHu- of consumer behavior

pOBaHWs fUanasoHa U3MEHEeHUs 3HaUeHUH PaKTOPOB C 3a-
[AaHHbIM okHoM. Hanbonee nokasatenibHble NO3WULMK B N1OC-
KocTu chakTopos 1 u 4 (0b6o3HaueHHble uepes /T, i — no-
pPALKOBbIM HOMEP NO3ULMK) NpuBeaeHbl Ha pucyHke 3. 06-
paTUM BHUMaHHWe, YTO B TAKOM NPEACTABNEHUA MOXKHO 06-
NacTb NOKYNaTesIbCKOro NoBeeH s (NoKa3aHHYIo Ha PUCYH-
Ke 2 B hopMe 3/11nca) o4epTTb Bonee getanbHo.

1¥: cpefiHni Knacc

471 3KCKNI03MB

Tabnnuya 7
CpaBHeHMe BOPMAHTOB MO3ULMOHMPOBAHMS CANOHA
no npogaxe mebenu M NpegMeToB MHTEPbEPA
no ¢akropam 1 n 4 nokynarenbckoro nosefeHms
B pACYéTe HA NOTEHUMAsbHbIX MOKynarenei
Table 7. Comparison of salon positioning options
for the sale of furniture and interior items by factors 1

and 4 of customer behavior based on potential buyers
B npocTpaHcTBe nokynatebCKoro NoBeAeHNUs LLBETHbIMM

KPY>XOUKaMH NMoKasaHO pacrnpefenieH1e NoTeHLUabHbIX 06racts no- | light | middie | heavy | PEaAbHbI®

nokynaTenemn no (KateropuMsoBaHHbIM) hakTopam 1 u 4. nosuumonnpoBanus | users | users | users | users HOK;/Z:::M’
Pa3Mepr KPY>XXO4YKOB nNponopuHnoHa/ibHbl YUCNTYy peCnoOH- M1 1,0 25 18 1,6 2,0
[eHTOB C COOTBETCTBYIOLUMH 3HAYEHUAMU chakTOpOB. o- N2 8,0 | 148 10,9 1,6 9,5
nynpo3spauHas durypa CaoXHow hopMbl ouepumsaeT ob- Ms 383346 | 200 | 63 21,6
nactb, B Kotopyto nonagaiot 70% noTeHuMasbHbIX NOKY- My 3581333 | 182 | 63 20,6
o Ms 27,9 | 28,7 | 36,8 1,0 22,2
natefsien no Kaxkaomy dakTtopy. e 159111 200 | 05 131
30/10TUCTBIMH 3/1IMNCaMK OTOBPAKEHDBI BO3MOXKHbIE Ba- m 303309 ] 2.8 | 32 19.6
PHaHTbl NTO3ULHUOHUPOBAHUA. Mg 214|123 | 21,8 9,5 14,1
Mo 19,9 | 22,2 21,8 1,6 15,6

MoTteHuuanbHbii 3dhheKT B yKaszaHHbIx obnacTax no- .
.. 6 7.0 MpuBepeHbl cyMMapHbie 06bEMBI Py PeCNOHAEHTOB B KOXKAOM CErMEH-
3MLMOHUPOBaHUA NPUBEAEH B mMa0uye /. UTMETUM, UTO Te (B npoueHTax oT 06bEMAa CerMeHTa) co 3Ha4YeHUsIMM GaKTOPOB B yKa-
B JaHHOM cChny4ae 3CbeeKT Mor 6bITb OoLueHeH TOJIbKO 3aHHbIX obnacrax.
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B [lON1AX BbIBOPKH, TaK KaK BbipyyKa He 3amepsinach (npef-
CTaBWUTE/IM CErMeHTa NO-USErs HUYEro He Kynuau B MOMeHT
uccnenosaHus). [ToMMMO OLEHOK ON151 CerMeHTa no-uUsers,
NPUBELEHDI TAKXKE OLEHKH A9 peanbHbiX NOKynaTesien, Kak
MO cerMeHTaM, Tak W B Le/IOM; 3TO Clie/1aHo A5l TOro, YTo-
Obl yBUETb 0ObEMbI peasibHbIX NOKynateneml, Kotopble
MOryT 6bITb NPUBJIEUEHbI NONYMHO B KaXKA0W NO3ULMK.

B tabnuvue BugHo:
¢ HaubBonblUMi 3dhdheKT B 3afade NPUBNEUEHHA NOTEHLM-

anbHbIX NOKynaTtesen acT No3WUMOHUpOBaHHe B obnac-

Tax [, [1,; oHm pacnonoxeHbl B LieHTpe 0bnacTu usme-

HEeHMWS 3HaYeHUH PaKTOPOB, UTO NpeanosiaraeT YymepeH-

HYI0 aKmMuBHOCMb NO BCEM Hanpas/ieHUAM;
¢ B (nonyTHOM) 3agaue NpUBNEUEHUS peasibHbIX NoKynare-

nen Haunyylwewn BbIrNaaMT nosuums M, Ans 3aHATMS Ko-

TOpOWH HEOBXOAUMO HEMHOTO YCUIUTD OLLLYLLLEEHWE THMWY-

HOro casioHa W 1oBpoTHON Mebenu ana cpedHezo kaac-

€a, B TOM UMC/le 3a CHET KauecTBeHHOM Mebenu poccuiic-

KOro NpoW3BOACTE],;
¢ €CJ/IM yKa3aHHbIe NO3WULMKU U BAU3KHE K HUM ByyT Hefo-

CTynHbl (N0 OpPraHW3aLMOHHO-TEXHUUECKUM MPUUUHAM

NUBO M3-3a HAMUMA CHIIbHBIX KOHKYPEHTOB), MOXKHO pac-

cMoTpeTb nosuumu N, (kotopas TpebyeT paclumpeHms ac-

copTUMeHTa (npekae Bcero, 3a cuéT mebenu Nnpouseo-
ctBa Utanum) v CHUXKEHUS aKTUBHOCTH KOHCY/IbTAHTOB)
nnu I, (koTopas TpebyeT co3naHus UMMIXKA 3NUTHOTO
canoHa ¢ 3KCKJ/II03MBHOW Mebesnblo, a Takxe XopolueH

NOArOTOBKW KOHCYJ/IbTAHTOB B YAaCTU KOHCTPYKTHBHbIX

ocobeHHocTel Mebenn);
¢ CErMeHT heavy users Bo BCEX PACCMOTPEHHbIX MNO3ULMAX

BbIFNAAUT HELOCTUXKUMbIM (3TO BUAHO WM M3 COMOCTaB-

NEHWUs1 PUCYHKOB — ouepueHHas Ha pucyHke 2 obnactb

NOKYnaTesIbCKOro NoBeAeHUs CermeHTa heavy users Ha

pucyHKe 3 npaKTUYeCKH MycTa); COOTBETCTBEHHO, npe-

yBe/IMYeHHOE BHUMaHHe K BbICTPaUBaHHIO NOJIMTUKU NPo-

LBU>KEHUS B PACUETE UCK/IIOYUME/IbHO HAa CPelHUM Knacc

B A@HHOM C/ydae He NPUBEAET K NOJIOXKUTENbHOMY pe-

3ynbTary.

[ns nosnMuMoHUpoBaHua MebebHOro casioHa B pacuéTe
Ha peanbHbIX Nnokynarenen yaobHo paccMoTpeTb No3uum-
OHWPOBAHHWE B LEeHTpax obnacTed NoKynaTeNbcKoro nose-
[leHUs CerMeHTOoB (CM. pUC. 2); COOTBETCTBYIOLLUE NO3WLWH
obosHaueHbl yepes I, /e {L,M,H}. B mabauye 8 npuse-
[EH noTeHUMasbHbIK 3PEKT A1 KaXKAOro BapuaHTa no-
3ULMOHUPOBAHMS, BbIYUCIIEHHDIN NO 06BLEMY Py PECTIOH-
neHToB. B naHHOM cnyuae ero Mo>xkHO 6b1s10 OLEHUTb U AN
NoTeHLMaNbHbIX NOKynaTenen.

B tabnuue BUAHO, UTO HECMOTPSA Ha UyTb NYULLIWIA Pe3yb-
TaT NSl peanbHbix nokynatenei s nosuuuu I, 6onee npea-
MOYTHUTE/IbHOM BbIrNAAMT NO3uuMs [, Tak Kak B Hel MOXXHO
npueaeub 6oNbLKK 0O6BEM cermeHTa no-users.

B ma6auye 9 npueenéH noteHuMUanbHbIM 3hdEKT ans
Kak4oro BapuMaHTa no3uLMOHMPOBaHUS, BbIYUCTIEHHDIN MO
00x00dy, KOTOPbIK MOXET BbITb NONYYEH OT rpynn PecnoH-
[IEHTOB; COOTBETCTBEHHO, CErMEHT /10-USErS He BKJIIOUEH,
Tak Kak ero npefcTaBuTesii B MOMEHT UCC/IeA0BaHUs HUue-
ro He Kynunu. B tabnuue naH takke acpdheKT AN noKanb-
HOro MakCMMyMa pacnpeeseHus 4oXo4a OT peasibHbIX No-
KynaTenen B LesIoM; COOTBETCTBYIOLLaA 061acTb NO3ULMO-
HWUpoBaHMs obo3HaueHa uepes [1,, oHa pacnonoxeHa He-

[aseKo OT MaKCHMMyMa pacnpefesieHus o8 cermeHTa heavy
users.

B tabnuue BMAHO NPEUMYLLECTBO BAPUAHTOB MO3ULMO-
HUPOBaHWs B 061aCTH NOKYNATEIbCKOro NOBEAEHNUS CErMeH-
Ta heavy users. 3To pacxoAMTCs C BbIBOJAMU Ha OCHOBa-
HWK Tabnnubl 8 1 NOATBEPKAAET TE3UC O TOM, YTO pPacLUm-
peHWe Kpyra yuuTbiBaeMOH MHPOPMaLMK MOXKeT fatb 60-
Nee afjleKBaTHOE ONMUCaHWe CUTYaLUH.

MpUMEHUTENBHO K NPaKTUKE NO3ULUOHUPOBaHHWE B 0b61a-
CTWU MOKYynaTesNbCKOro NoBefeHWs cermMeHTa heavy users
O3Ha4YaeT OPUEHTALMIO HA NOTPEBHOCTH U NOBEAEHUYECKHE
naTTepHbl cpedHezo Kaacca.

Ouerka abcositomHol npuBaekamesbHoCmu CeemeH-
moB yeneBod epynnsi

lMpumep 6. Ouerka abcoaromHol npuBaexkamenpHocmu
ceameHmoB yeneBol epynnel nokynamesnel mebenu
u npedmemoB uHmepoepa

Lns nonyyenus B uccnepgoeanuu floumep 3—Ipumep 6
OLEHOK abcontoTHOro o6bEMa LieIeBOM rpynbl N0 rOPOAY
B LesioM (MccienoBaHue nposoguiock B Mockee) v ob6béma
pbiHKa 6bl1a NpuUBJIeHeHa MHPOpMaLUs TeNeOHHOTOo onpo-
ca. U3 aHanusa TeneoHHbIX JIMCTOB ObINO BbISICHEHO, UTO

Tabnnya 8
CpaBHeHue BaQPMAHTOB MO3MLMOHMPOBAHMS CANIOHA
no npogaxe Mebenu M NpegMeToB MHTEPbEPA
no ¢akropam 1 m 4 nokynarensckoro nosegeHus
B pac4éTe Ha peasnbHbIX MOKynatenei (no obbémy) *
Table 8. Comparison of salon positioning options
for the sale of furniture and interior items by factors 1
and 4 of consumer behavior based on real buyers

(by volume)
0O6nacTb no- | light | middle | heavy peanbHble
rnoKynareau,
no3ULMOHMPOBaHKA | users | users | users | users BCero
M 27,4 (32,1 | 19,0 1,6 18,8
Mw 2241222 291 9,9 20,2
M 30 | 12 | 12,7 | 333 14,6

* MpuBeaeHb cyMmapHbie 06bEMBI FPY NN PECNOHAEHTOB B KAXKAOM CEeTMeH-
Te (B NpoueHTax ot 06bEMA cermeHTa) co 3HaYeHUsAMM PaKTOPOB B yKa-
3aHHbIX obnacTax.

Tabnnuya 9
CpasHeH1e BAPUAHTOB MO3MLMOHMPOBAHMS CANOHA
no npogaxe mebenu M NPeAMETOB MHTEPbLEPA MO
¢akropam 1 1 4 nokynatenbckoro noseaeHuns B pacyére
Ha peanbHeix nokynarenes (no goxoay)*
Table 9. Comparison of salon positioning options
for the sale of furniture and interior items by factors 1
and 4 of consumer behavior based on real buyers

(by income)
Ob6nactb light | middle | heavy peantHble
rnoKynareau,
no3uuMoHMUpoBaHus | users | users | users

BCero
Mr 1,9 16,3 315 20,6
M 321 20,0 1,3 13,5
Mw 222 29,1 75 16,7
M 1,2 12,7 321 19,7

* MNpreenéH cyMMapHBIi [OXOA OT rPYNn PeCnoHAEHTOB B KAXAOM cer-
MeHTe (B NpoLEeHTax OT OXOAA BCEro CErMEHTA) CO 3HAYEHUsIMU PaKTO-
POB B yKA3aHHbIX obnacTax.
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NOKYNKK Mebenn pasHbiX KNaccoB B TeUeHWe rofa cCoBep-
wuaum 11,7% pomoxosaicts. U3 HUX mebenb ToM LEeHOBOM
KaTeropuu, uto 6bina 3afaHa 3akazuMkoMm, Kynuau 7,8%.
C yuétom obLiei YUCNEHHOCTH LOMOXO3ANCTB B ropoje
MoJslyyYaeTcs, UTo NMOKYNKK B UCC/IEAYEMOM CEKTOPE PbIHKA
coBepLlnnu npeactasutenu 34 679 gomMoxossicTe.

M3 paHHbIX TenedoHHOro M MaccoBoro onpoca 6bina
BblUMC/IEHA [0/ KaXKAOrO CErMeHTa peasibHbIX NoKynare-
Nled, U3 COOTHECEHMUS €€ C KOJIMYECTBOM [JOMOXO3SANCTB —
o6L1as YACIEHHOCTb KaXK[A0ro CermeHTa; Aanee U3 YucieH-
HOCTU CErMEeHTOB U 3asiBJIEHHOW PECMNOHAEHTAMU CYyMMbl
NOKYNKKW Bbl/1 OLEHEH [OXOS, KOTOPbIM NPUHEC/U CErMeH-
Tol — mabsuya 10 (npumMeM BO BHUMaHWeE, UTO UCC/IelOBa-
HWe NPOBOAMIOCH HECKOJbKO NIET Ha3ag, W Ludpbl COOT-
BETCTBYIOT TOTAALUHWUM peasiuam).

[LaHHble TabnuLbl NO3BONAIOT OLEHUTb NPUB/EKaTe b~
HOCTb Ka)k[l0ro CermMeHTa B 4acTH TOro, Kak noTeHuuasib-
Has BblpyyYKa COOTHOCHTCS C 3aTpaTaMu Ha ero npueeye-
Hue. Kak BMAWMM, HauMeHee NpUBAEKATEsIbHbIM BbIFIALWUT
cermeHT middle users, 4TO, BNPOYEM, HE WUCK/IOYAET €ro
NOTEHLUMaNbHOM BbIrOAHOCTH, €C/IW 3aTPaTbl HA €ro NpUBJie-
ueHWe By YT HEBbICOKU. 115 NPUHATHA peLLEHHs NO PbIHOY-
HOM CUTYaLMH B LLeIOM HEOBXOAMMO €LLE YUeCTb [0/H, 3a-
HWMaeMble OCHOBHbIMMW UFPOKaMH PbIHKA; NPH 3TOM NPUBJe-
KaTeNbHOCTb CErMeHTOB By1eT onpefensaTbCcs C YUETOM 3a-
TpaT, KoTopble HEOBXOAUMO NOHECTH, UTOBbI BbITECHUTD
KOHKYPEHTOB.

3aknioueHune (Conclusion)

PewweHune 3agau npoasukeHus Toeapos,/ ycnyr,/ Topro-
BbIX MapoK,/ pMpM Ha Hase WHOPMaLMK O NoKynaTesb-
CKOM MOBELEHUU NPeLCTaBUTENEN LieNIeBOU rpynnbl AAET
BO3MOXHOCTb Y4eCTb €ro 0OCOBEHHOCTH U BbISIBUTb THMHY-
Hbl€ NOBeAeHYECKHE NaTTepHbl. AHAIN3 CTPYKTYPbI JAaHHbBIX
NO3BOJISIET O4EPTHTb 0BACTH TUMUYHOIO MOKYNATESIbCKO-
ro NoBefeHWs U OLEHUTb NPUB/IEKATENIbHOCTb MO3WULUOHU-

NMCTOYHHMKMU (References)

Ta6bnmua 10
A6 conoTHble nokasatenm o6bEMa M AOXOAA OT CETMEHTOB
nokynarenei mebenu v npeaMeToB MHTEPLEPA
Table 10. Absolute indicators of volume and income from
segments of buyers of furniture and interior items

Aons B LieneBoK Bbipyuka,
c Yucno 6
ermMeHT rpynne . MAH py6.
(no 06Lémy), % AOMOXO3ANCTE B roa
light users 70,6 24471 1160,9
middle users 14,3 4967 620,9
heavy users 15,1 5241 1035,6
WUtoro 100 34679 2817,4

poBaHWA B HUX. B uenom ato co3pnaér ocHoBy Ans Bbipa-
60TKM NOAX0A0B U CNOCOBOB NPUBJEUEHHA NOKynaTenen,
AAIOLLMX HAaMBONbLIKI 3DEEKT B CMbIC/IE NPUBAEUEHHOMO
06bEMa LeneBow rpynnbl (MK OTAEbHbIX CEFMEHTOB) U NO-
Ny4aeMoro foxofa.

B HacTosen paboTte MccnefosaH LWKMPOKKUK Habop ac-
NEeKTOB NOKYNaTeNbCKOro NoBeAeHUs: NobyauTeNbHas cuna
KaHasoB KOMMYHHKaLMH, CUTyaLWu noTpebneHus, npeano-
YUTaeMble TUMbl TOProBbiX TOYEK, I'IOTpe6HTefIbCKMe oueH-
KW NpeacTaB/IeHHOCTY TOBapa B TOProBbIX TOUKAX, BaXXKHOCTb
COBETOB KOHCY/IbTaHTa NpW NOKYMNKe, npeanoyuTaemMble
CTpaHbl — NPOW3BOAMUTENN TOBAPA, CYMMbI, 3aTpayeHHble
Ha nokynky. PaccmoTpeHue orpaHuM4MnoChb aHanM3oM
CTPYKTYPbI AaHHbIX, YTO NMO3BOJIU/IO UCC/IELOBATL NOKYyNa-
TeNbCKoe nosefaeHue camo no cebe Bo Bcel nosHoTe.

Cnepylolumi war uccnefoBaHus npegnosaraeT aHanus
NOKYNaTe/IbCKOro NOBEAEHHS B CBA3W C APYrMMU Kiaccamu
XapaKTePUCTUK, 3aMepPSEMbIX B MAPKETHUHIOBbIX UCCNe[0-
BaHMsX.
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